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 SUPERMARKET (53) 
 (Continued) 
 
 
 
 
 
 
Fair Quality:  most local, some chain stores 
Average Quality: franchised or company owned, most older chain stores with limited 

product lines 
Good Quality: better quality franchised or national chain superstores, wide variety of food and 

non-food items 
 
 
 
 
 
 
 SUPERMARKETS 
 Square Foot Rates 

 
Inventory 
 Density 

 
 

Fair  
Average  

Good 
 

Low 
 

 4.20  8.40 11.55 
 

Average 
 

 6.00 13.00 18.40 
 

High 
 

 9.45 17.00 23.60 

 
 

 
Fixed Assets 

Density 

 
 

Fair  
Average  

Good 
 

Low 
 

 5.75 11.50 20.70 
 

Average 
 

 7.50 19.25 27.60 
 

High 
 

 9.20 23.00 43.10 

 
Fixed Asset Depreciation (Remaining Economic Life Percentages) 

 
Age 

 
1 

 
2 

 
3 

 
4 5 6 7 8 9 10 

 
11 

 
12+ 

 
REL% 

 
.91 

 
.85 

 
.79 

 
.73 .67 .61 .55 .49 .43 .37 

 
.31 

 
.25 

 
Rev 1/99 
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 TIRE STORES (54)  
 
 
Definition:  Establishments engaged primarily in the sale of tires, belts, hoses, and other rubber 
products as well as tire mounting/installation services.  Other automotive products or services 
may be offered but should not constitute over 25% of total receipts. 
 
Valuation:  The personal property included in tire stores includes inventory and fixed assets. 
Service trucks are sometimes found in better quality establishments and should be assessed 
separately. 
 
Square Foot Rate Method:  Quality should be judged by the variety of merchandise carried.  
Fair quality rates apply to dealers of used or recapped tires.  Average quality rates apply to 
stores which primarily sell new tires and other rubber products, some affiliated with a particular 
name brand.  Good quality rates apply to full service tire centers, often chain operations.  These 
stores may additionally offer other tire related products and offer other goods and services for 
most automobiles. 
 
Fair Quality:  local, used, and recapped tire dealers 
Average Quality: local or franchised, tires only 
Good Quality: full service and product line 
 
 
 TIRE STORES 
 Square Foot Rates 

 
Inventory 
 Density 

 
Fair  

Average 
 

 
Good 

 
Low  3.20  6.40 

 
17.10 

 
Average  4.80 10.70 

 
21.40 

 
High  5.35 16.05 

 
32.10 

 
 

 
Fixed Assets 

Density 
 

Fair  
Average 

 
 

Good 
 

Low  2.00 10.00 
 

12.50 
 

Average  4.00 16.50 
 

20.00 
 

High  6.00 20.00 
 

25.00 

 
Fixed Asset Depreciation (Remaining Economic Life Percentages) 

 
Age 

 
1 

 
2 

 
3 4 5 6 7 8 9 

 
10 

 
11 12+ 

 
REL% 

 
.91 

 
.85 

 
.79 .73 .67 .61 .55 .49 .43 

 
.37 

 
.31 .25 
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 TRUCK DEALERSHIPS (55) 
 
 
Definition:  Truck dealerships are businesses primarily engaged in the sale of medium and 
heavy duty trucks and tractors.  Franchised dealers of various makes of trucks may maintain 
repair departments, stocks of parts, accessories, etc.  Non-franchised, used dealers, except 
those engaged in rather sizable operations, generally do not.  Truck dealerships should not be 
confused with automobile dealerships, although their assessment requirements are similar.  IF 
A DEALERSHIP SELLS BOTH AUTOMOBILE AND MEDIUM/HEAVY TRUCK INVENTORY 
LINES, VALUE THEM PROPORTIONATELY USING THE APPROPRIATE SECTIONS OF 
THIS MANUAL! 
 
Valuation:  The valuation of truck dealerships must be approached with care.  As retail 
businesses, they are engaged in the sale of an inventory as well as the possible provision of a 
repair service.  Consequently, there exists the problem of valuing new and used trucks and 
parts - different types of inventory which vary a great deal in value and must be appraised in 
different ways.  Also, since many dealers provide a repair service, their equipment will be of a 
somewhat different nature than that of many types of retail businesses. 
 
Square Foot Rate Method:  A value for parts inventories and furniture, fixtures, and equipment 
may be obtained by applying a square foot rate to the amount of area in the agency used for 
each of these various purposes, using rates from the Automobile Dealership section of this 
manual.  (Inventory rate for parts area, FF&E rate for shop, etc.).  This procedure will provide an 
indication of value for all the personal property of the agency other than trucks.  THE VALUE 
OF TRUCKS IS NOT INCLUDED IN THE SQUARE FOOT RATES!  This value must be added 
to the inventory figure otherwise obtained, and may be determined according to Arkansas law 
by taking the average number of units sold on a monthly basis times a typical value per truck, 
according to the number of medium or heavy duty units sold, for the brand or brands held for 
sale by that agency.  A list of suggested values for new medium and heavy duty trucks follows.  
For used trucks, an appropriate rate may be selected from the Assessment Coordination 
Division Personal Property Manual, converted from assessed to market value and reduced by 
15% to equate dealer cost. 
 
Separate counts of new and used trucks sold should be obtained from dealers and pertinent 
values applied.  This total value for a typical number of units sold may then be added to that 
obtained for parts and FF&E through the Square Foot Rate Method, resulting in the total value 
of personal property for the dealership. 
 
On the following page is a listing of the various truck manufacturers, together with a typical 
value for each brand, and segregated by Medium or Heavy duty.  This value represents a 
weighted average for that manufacturer's various models. 
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 TRUCK DEALERSHIPS (55) 
 (Continued) 
 
 
 
 Typical New Truck Values by Manufacturer 
 
 
 
 Medium Duty 
  
Manufacturer:      Avg. Value 
 
Chevrolet   18,500 
Ford    16,500 
GMC    18,800 
Hino    20,000 
International   20,000 
Isuzu    16,500 

Manufacturer: Avg. Value 
 
Kenworth 22,000 
Mack Mid-Liner 20,000 
Mitsubishi Fuso 15,600 
Peterbilt 14,800 
UD Trucks 20,000 
 

 
 
 
 
 Heavy Duty 
  
Manufacturer:      Avg. Value 
 
Autocar   43,500 
Ford    27,500 
Freightliner   29,000 
International   33,000 
Kenworth   27,500 

Manufacturer: Avg. Value 
 
Mack 47,500 
Marmon 32,800 
Peterbilt 32,000 
Western Star 28,000 
White 32,500 
 

 
 
 
 Used Truck Values 
 
Refer to the Assessment Coordination Division's Personal Property Manual for values by 
individual model.  These values should be reduced by 15% to convert to dealer cost. 
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 VARIETY AND TOY STORES (56)  
 
 
Definition:  Establishments primarily engaged in the sale of toys and games as well as a 
variety of merchandise and notions.  Sales are usually cash-and-carry with the open selling 
method of display and customer selection of merchandise.  These stores do not generally carry 
a complete line of goods nor offer delivery or their own charge service. 
 
Valuation:  The personal property included in variety and toy stores will include primarily 
inventory with some fixed assets.  Variety stores generally carry a toy line as well as a limited 
line of general merchandise. 
 
Square Foot Rate Method:  Quality should be judged by the variety of name brands carried.  
Fair quality to average quality rates apply to most local "dimestores" as well as smaller chain 
stores.  Good quality rates apply to larger, toy-oriented stores. 
 
Fair Quality:  local, limited merchandise line 
Average Quality: better local, most franchised or chain operated stores 
Good Quality: usually large national chain stores, toys only 
 
 
 VARIETY STORES 
 Square Foot Rates 

 
Inventory 
 Density 

 
 

Fair  
Average  

Good 
 

Low 
 

3.00  6.60 13.00 
 

Average 
 

5.00  8.80 15.60 
 

High 
 

7.00 11.00 20.80 

 
 

Fixed Assets 
Density 

 
 

Fair  
Average  

Good 
 

Low 
 

1.25  2.00  4.00 
 

Average 
 

1.50  2.50  6.00 
 

High 
 

2.00  3.00 10.00 

 
Fixed Asset Depreciation (Remaining Economic Life Percentages) 
 

 
Age 

 
1 

 
2 

 
3 

 
4 5 6 7 8 9 10 

 
11 

 
12+ 

 
REL% 

 
.91 

 
.85 

 
.79 

 
.73 .67 .61 .55 .49 .43 .37 

 
.31 

 
.25 
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 VIDEO RENTAL STORES (57)  
 
 
The square foot rate schedules below are applicable to the furniture and fixtures only.  The 
inventory of video stores may consist of some video tapes (though far fewer than held for rent), 
snacks, etc.  There is insufficient consistency among stores to provide square foot rates for 
inventory.   
 
The best approach to valuation of videotapes, whether held for sale or for rent is to apply an 
average value per tape from the chart below, based on the overall quality of the store. The 
average value per tape should be applied to the number of videotapes owned by the store, 
including those out on rental, completely disregarding cost, age, etc.  The average value per 
tape will include both current releases and older tapes.  The number of video games in the store 
should also be included in the tape count. 
 
Quality for valuation of tapes should be based on number and variety of tapes available to rent. 
 Fair quality rates can be used for limited rentals in convenience stores.  Average quality are 
better local owned or small chains.  National chains stores are good quality. 
 
 
 VIDEO RENTAL STORES 
 Square Foot Rates 

 
Furniture & 

 Fixtures 
 

Fair  
Average 

 
 

Good 
 

Low  1.00  2.00 
 

 3.00 
 

Average  1.50  2.50 
 

 4.00 
 

High  2.00  3.00 
 

 5.00 
 

 
   Fixed Asset Depreciation (Remaining Economic Life Percentages) 
 
Age 

 
1 

 
2 

 
3 4 5 6 7 8 

 
9 10+ 

 
REL% 

 
.89 

 
.82 

 
.75 .68 .61 .53 .46 .39 

 
.32 .25 

 
 
Video Tapes: 
 

Fair Quality:    4.00 to  8.00 per tape 
 

Average Quality:   8.00 to 12.00 per tape 
 

Good Quality:  12.00 to 16.00 per tape 
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 VALUATION GUIDELINES 
 
 Instructions on Use of Inventory Turnover Multiplier Tables 
 
The basis of an inventory turnover multiplier table is simply that the multiplier for a certain class 
of business is selected and applied to the gross annual sales of a particular business, to obtain 
an indication of the value of inventory maintained to generate that level of sales.  In the 
following schedules, the level of gross sales is divided into several increments to provide for 
different inventory levels.  To select a turnover multiplier, simply locate the level of sales for the 
subject property within the levels in the table for that class.  The corresponding turnover 
multiplier, expressed as a decimal number, is then multiplied times the subject's gross sales 
and the result is an indicated inventory value. 
 
For example, if a department store has gross annual sales of $1,250,000.00, a multiplier of 
.1451 is located from the $1,000,001 - $1,500,000 Sales Volume for that category.  The .1451 is 
then multiplied times $1,250,000.00, resulting in an indicated inventory value of $181,375.00.  
This figure provides a "ballpark figure" representing the inventory necessary to generate that 
level of sales in a typical department store. 
 
NOTE: Application of the appropriate multiplier to gross sales will result in an indicated 
inventory level.  Addition must be made for FF&E. 
 
It should always be remembered that inventory turnover ratios are intended only to 
determine a value typical of a particular business class, based on certain characteristics. 
 Any given business may simply not fit the characteristics of a typical business for that class.  
They are useful as a supplement to, and a measure of accuracy of, owner renditions.  They 
should be used as the actual basis for assessment only when satisfactory information cannot be 
obtained from the owner.  Before rejecting an owner rendition because of a lack of comparability 
to that determine through use of these guidelines, every effort should be made to insure that the 
guideline-calculated value was determined correctly. 
 
Just as inventory turnover multiplier tables are useful to compare a rendition to that "typical" for 
a business class, so too are comparisons to the rendered assessments of similar businesses.  
If, for example, there are three hardware stores assessed in the same jurisdiction, there 
assessments may be compared so long as the businesses exhibit similar characteristics, such 
as quality and density of merchandise, age of fixed assets, overall store size, etc.  When the 
rendition of a business fails to compare to the value of similar businesses and/or the value 
determined through guidelines, and every attempt has been made to account for this difference, 
then and only then should an adjustment be made to the rendered value. 
 



 
 82 

R E S E R V E D 
 

FOR 
 

F U T U R E   U S E 
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 Business Classification Index 
 of Inventory Turnover Multipliers  
 
 
 
Class         
Page 
 
Auto Dealerships ................................. 83 
Auto Parts ........................................... 83 
Bar and Nightclub................................ 84 
Book and Music Stores ....................... 84 
Cafeterias ............................................ 85 
Clothing, Children's ............................. 85 
Clothing, Family .................................. 86 
Clothing, Men's ................................... 86 
Clothing, Women's .............................. 87 
Convenience Stores ............................ 87 
Department Stores .............................. 88 
Discount Stores ................................... 88 
Drugstores........................................... 89 
Electronics and Computer Stores ....... 89 
Fabric and Drapery Store .................... 90 
Farm Implement Dealerships .............. 90 
Farm Supply and Feed Stores ............ 91 
Fast Food Restaurants........................ 91 
Floor Covering Stores ......................... 92 
Florists and Gift Shops ........................ 92 
 

Class   Page 
 
Furniture and Appliance Stores ............. 93 
Hardware and Building Material ............. 93 
Hobby and Craft Shops ......................... 94 
Jewelry Stores ....................................... 94 
Liquor Stores ......................................... 95 
Motorcycle Dealerships ......................... 95 
Office Supply Stores .............................. 96 
Pizza Parlors ......................................... 96 
Restaurants, Family, Single-Owned .....  97 
Restaurants, Family, Chain/Franchise ... 97 
Service Stations ..................................... 98 
Shoe Stores ........................................... 98 
Sporting Goods Stores .......................... 99 
Supermarkets ........................................ 99 
Tire Stores ........................................... 100 
Variety and Toy Stores ........................ 100 
Miscellaneous Stores 
Non-Store Retailers ............................. 101 
Durable Goods Retailers ..................... 102 
Non-Durable Goods Retailers ............. 103 
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 85 

 AUTO DEALERSHIPS 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
Sales Volume  Multiplier Sales Volume 

 
 Multiplier

 
0 -   250,000  .1427 1,250,001 - 1,500,000 

 
 .1294

 
250,001 -   500,000  .1397 1,500,001 - 1,750,000 

 
 .1269

 
500,001 -   750,000  .1366 1,750,001 - 2,000,000 

 
 .1232

 
750,001 - 1,000,000  .1339 2,000,001 - 2,500,000 

 
 .1209

 
1,000,001 - 1,250,000  .1309 2,500,001 - 3,000,000 

 
 .1186

 
 
 For gross sales over 3,000,000 to the base value of  
  355,800 add .0905 times sales in excess of 3,000,000 
 
 
 
  
 
 
 AUTO PARTS 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
Sales Volume Multiplier Sales Volume 

 
Multiplier 

 
         0 - 100,000 .2024 500,001 -   600,000 

 
.1815 

 
100,001 - 200,000 .1980 600,001 -   700,000 

 
.1761 

 
200,001 - 300,000 .1934 700,001 -   800,000 

 
.1712 

 
300,001 - 400,000 .1883 800,001 -   900,000 

 
.1681 

 
400,001 - 500,000 .1842 900,001 - 1,000,000 

 
.1634 

 
 
 For gross sales over 1,000,000 to the base value of  
  163,400 add .1218 times sales in excess of 1,000,000 
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 BAR AND NIGHTCLUB 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume 

 
 Multiplier  Sales Volume 

 
 Multiplier

 
 0 - 100,000 

 
 .0215  500,001  -   600,000 

 
 .0201 

 
 100,001 - 200,000 

 
 .0212  600,001  -   700,000 

 
 .0198 

 
 200,001 - 300,000 

 
 .0209  700,001  -   800,000 

 
 .0196 

 
 300,001 - 400,000 

 
 .0206  800,001  -   900,000 

 
 .0192 

 
 400,001 - 500,000 

 
 .0203  900,001  - 1,000,000 

 
 .0190 

 
 
 For gross sales over 1,000,000 to the base value of  
 19,000 add .0157 times sales in excess of 1,000,000 
 
 
 
  
 
 
 BOOK AND RECORD STORES 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume 

 
 Multiplier  Sales Volume

 
 Multiplier

 
 0 - 100,000 

 
 .1764  500,001  -   600,000 

 
 .1605 

 
 100,001 - 200,000 

 
 .1727  600,001  -   700,000 

 
 .1575 

 
 200,001 - 300,000 

 
 .1692  700,001  -   800,000 

 
 .1529 

 
 300,001 - 400,000 

 
 .1658  800,001  -   900,000 

 
 .1499 

 
 400,001 - 500,000 

 
 .1623  900,001  - 1,000,000 

 
 .1473 

 
 
 For gross sales over 1,000,000 to the base value of  
  147,300 add .1139 times sales in excess of 1,000,000 
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 CAFETERIAS 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume  Multiplier  Sales Volume 

 
 Multiplier

 
 0 - 100,000  .0228  500,001  -   600,000 

 
 .0214 

 
 100,001 - 200,000  .0225  600,001  -   700,000 

 
 .0210 

 
 200,001 - 300,000  .0222  700,001  -   800,000 

 
 .0208 

 
 300,001 - 400,000  .0219  800,001  -   900,000 

 
 .0204 

 
 400,001 - 500,000  .0216  900,001  - 1,000,000 

 
 .0202 

 
 
 For gross sales over 1,000,000 to the base value of  
 20,200 add .0167 times sales in excess of 1,000,000 
 
 
 
  
 
 
 CLOTHING, CHILDREN'S 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume  Multiplier  Sales Volume 

 
 Multiplier

 
 0 - 100,000  .2519  500,001  -   600,000 

 
 .2198 

 
 100,001 - 200,000  .2445  600,001  -   700,000 

 
 .2155 

 
 200,001 - 300,000  .2387  700,001  -   800,000 

 
 .2096 

 
 300,001 - 400,000  .2320  800,001  -   900,000 

 
 .2037 

 
 400,001 - 500,000  .2262  900,001  - 1,000,000 

 
 .1984 

 
 
 For gross sales over 1,000,000 to the base value of  
  198,400 add .1425 times sales in excess of 1,000,000 
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 CLOTHING, FAMILY 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume 

 
 Multiplier  Sales Volume 

 
 Multiplier 

 
 0 - 100,000 

 
 .2174  500,001  -   600,000 

 
 .1919 

 
 100,001 - 200,000 

 
 .2114  600,001  -   700,000 

 
 .1883 

 
 200,001 - 300,000 

 
 .2062  700,001  -   800,000 

 
 .1828 

 
 300,001 - 400,000 

 
 .2016  800,001  -   900,000 

 
 .1795 

 
 400,001 - 500,000 

 
 .1965  900,001  - 1,000,000 

 
 .1745 

 
 
 For gross sales over 1,000,000 to the base value of  
  174,500 add .1284 times sales in excess of 1,000,000 
 
 
 
  
 
 
 CLOTHING, MEN'S 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume 

 
 Multiplier  Sales Volume 

 
 Multiplier

 
 0 - 100,000 

 
 .2519  500,001  -   600,000 

 
 .2198 

 
 100,001 - 200,000 

 
 .2445  600,001  -   700,000 

 
 .2155 

 
 200,001 - 300,000 

 
 .2387  700,001  -   800,000 

 
 .2096 

 
 300,001 - 400,000 

 
 .2320  800,001  -   900,000 

 
 .2037 

 
 400,001 - 500,000 

 
 .2262  900,001  - 1,000,000 

 
 .1984 

 
 
 For gross sales over 1,000,000 to the base value of  
  198,400 add .1425 times sales in excess of 1,000,000 
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 CLOTHING, WOMEN'S 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume  Multiplier  Sales Volume  

 
 Multiplier

 
 0 - 100,000  .1842  500,001  -   600,000 

 
 .1658 

 
 100,001 - 200,000  .1802  600,001  -   700,000 

 
 .1610 

 
 200,001 - 300,000  .1761  700,001  -   800,000 

 
 .1580 

 
 300,001 - 400,000  .1718  800,001  -   900,000 

 
 .1550 

 
 400,001 - 500,000  .1681  900,001  - 1,000,000 

 
 .1508 

  
 
 For gross sales over 1,000,000 to the base value of  
  150,800 add .1136 times sales in excess of 1,000,000 
 
 
 
  
 
 
 CONVENIENCE STORES 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume  Multiplier  Sales Volume 

 
 Multiplier

 
 0 - 100,000  .0624  500,001  -   600,000 

 
 .0573 

 
 100,001 - 200,000  .0612  600,001  -   700,000 

 
 .0562 

 
 200,001 - 300,000  .0601  700,001  -   800,000 

 
 .0551 

 
 300,001 - 400,000  .0591  800,001  -   900,000 

 
 .0541 

 
 400,001 - 500,000  .0579  900,001  - 1,000,000 

 
 .0531 

 
 
 For gross sales over 1,000,000 to the base value of  
 53,100 add .0419 times sales in excess of 1,000,000 
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 DEPARTMENT STORES 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume 

 
 Multiplier Sales Volume

 
 Multiplier

 
 0 - 100,000 

 
 .1724  500,001  -   600,000 

 
 .1553 

 
 100,001 - 200,000 

 
 .1686  600,001  -   750,000 

 
 .1508 

 
 200,001 - 300,000 

 
 .1647  750,001  - 1,000,000 

 
 .1479 

 
 300,001 - 400,000 

 
 .1610  1,000,001  - 1,500,000 

 
 .1451 

 
 400,001 - 500,000 

 
 .1575  1,500,001  - 2,000,000 

 
 .1412 

 
 
 For gross sales over 2,000,000 to the base value of  
  282,400 add .1064 times sales in excess of 2,000,000 
 
 
 
  
 
 
 DISCOUNT STORES 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume 

 
 Multiplier  Sales Volume 

 
 Multiplier

 
 0 - 100,000 

 
 .1406  750,001 - 1,000,000 

 
 .1266 

 
 100,001 - 200,000 

 
 .1374  1,000,001 - 1,250,000 

 
 .1229 

 
 200,001 - 350,000 

 
 .1344  1,250,001 - 1,500,000 

 
 .1205 

 
 350,001 - 500,000 

 
 .1312  1,500,001 - 2,000,000 

 
 .1183 

 
 500,001 - 750,000 

 
 .1284  2,000,001 - 2,500,000 

 
 .1151 

 
 
 For gross sales over 2,500,000 to the base value of  
  287,750 add .0867 times sales in excess of 2,500,000 
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 DRUGSTORES 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume Multiplier Sales Volume 

 
 Multiplier

 
 0 - 100,000  .1754  500,001 -    600,000 

 
 .1597 

 
 100,001 - 200,000  .1718  600,001 -    700,000 

 
 .1565 

 
 200,001 - 300,000  .1686  700,001 -    800,000 

 
 .1522 

 
 300,001 - 400,000  .1650  800,001  - 1,000,000 

 
 .1493 

 
 400,001 - 500,000  .1518  1,000,001  - 1,250,000 

 
 .1466 

 
 
 For gross sales over 1,250,000 to the base value of  
  183,250 add .1133 times sales in excess of 1,250,000 
 
 
 
  
 
 
 ELECTRONICS AND COMPUTER SALES 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume Multiplier Sales Volume 

 
 Multiplier

 
 0 - 100,000  .1961  500,001  -   600,000 

 
 .1764 

 
 100,001 - 200,000  .1916  600,001  -   700,000 

 
 .1712 

 
 200,001 - 300,000  .1873  700,001  -   800,000 

 
 .1681 

 
 300,001 - 400,000  .1828  800,001  - 1,000,000 

 
 .1634 

 
 400,001 - 500,000  .1786  1,000,001  - 1,250,000 

 
 .1603 

 
 
 For gross sales over 1,250,000 to the base value of  
  200,375 add .1192 times sales in excess of 1,250,000 
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 FABRIC AND DRAPERY STORES 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume 

 
 Multiplier Sales Volume

 
 Multiplier

 
 0 - 100,000 

 
 .1908  500,001  -   600,000 

 
 .1736 

 
 100,001 - 200,000 

 
 .1869  600,001  -   700,000 

 
 .1701 

 
 200,001 - 300,000 

 
 .1832  700,001  -   800,000 

 
 .1653 

 
 300,001 - 400,000 

 
 .1792  800,001  -   900,000 

 
 .1623 

 
 400,001 - 500,000 

 
 .1757  900,001  - 1,000,000 

 
 .1592 

 
 
 For gross sales over 1,000,000 to the base value of  
  159,200 add .1232 times sales in excess of 1,000,000 
 
 
 
  
 
 
 FARM IMPLEMENT DEALERSHIPS 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume 

 
 Multiplier Sales Volume

 
 Multiplier

 
 0  -   100,000 

 
 .1957  1,000,001 - 1,250,000 

 
 .1570 

 
 100,001  -   250,000 

 
 .1873  1,250,001 - 1,500,000 

 
 .1495 

 
 250,001  -   500,000 

 
 .1786  1,500,001 - 1,750,000 

 
 .1429 

 
 500,001  -   750,000 

 
 .1706  1,750,001 - 2,000,000 

 
 .1366 

 
 750,001  - 1,000,000 

 
 .1634  2,000,001 - 2,500,000 

 
 .1309 

 
 
 For gross sales over 2,500,000 to the base value of  
  327,250 add .0905 times sales in excess of 2,500,000 
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 FARM SUPPLY AND FEED STORES 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume Multiplier Sales Volume 

 
 Multiplier

 
 0 - 100,000  .0928  500,001  -   600,000 

 
 .0847 

 
 100,001 - 200,000  .0908  600,001  -   700,000 

 
 .0830 

 
 200,001 - 300,000  .0890  700,001  -   800,000 

 
 .0814 

 
 300,001 - 400,000  .0873  800,001  -   900,000 

 
 .0791 

 
 400,001 - 500,000  .0857  900,001  - 1,000,000 

 
 .0777 

 
 
 For gross sales over 1,000,000 to the base value of  
  77,700 add .0605 times sales in excess of 1,000,000 
 
 
 
  
 
 
 FAST FOOD RESTAURANTS 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume Multiplier Sales Volume 

 
 Multiplier

 
 0 - 100,000  .0215  500,001  -   600,000 

 
 .0201 

 
 100,001 - 200,000  .0212  600,001  -   750,000 

 
 .0198 

 
 200,001 - 300,000  .0209  750,001  - 1,000,000 

 
 .0196 

 
 300,001 - 400,000  .0206  1,000,001  - 1,250,000 

 
 .0192 

 
 400,001 - 500,000  .0203  1,250,001  - 1,500,000 

 
 .0190 

 
 
 For gross sales over 1,500,000 to the base value of  
 28,500 add .0157 times sales in excess of 1,500,000 
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 FLOOR COVERING STORES 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume 

 
 Multiplier Sales Volume

 
 Multiplier

 
 0 - 100,000 

 
 .1949  500,001  -   600,000 

 
 .1751 

 
 100,001 - 200,000 

 
 .1905  600,001  -   700,000 

 
 .1701 

 
 200,001 - 300,000 

 
 .1862  700,001  -   800,000 

 
 .1667 

 
 300,001 - 400,000 

 
 .1818  800,001  -   900,000 

 
 .1621 

 
 400,001 - 500,000 

 
 .1773  900,001  - 1,000,000 

 
 .1592 

 
 
 For gross sales over 1,000,000 to the base value of  
  159,200 add .1183 times sales in excess of 1,000,000 
 
 
 
  
 
 
 FLORISTS AND GIFT SHOPS 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume 

 
 Multiplier Sales Volume

 
 Multiplier

 
 0 - 100,000 

 
 .1678  500,001  -   600,000 

 
 .1553 

 
 100,001 - 200,000 

 
 .1650  600,001  -   700,000 

 
 .1522 

 
 200,001 - 300,000 

 
 .1623  700,001  -   800,000 

 
 .1493 

 
 300,001 - 400,000 

 
 .1595  800,001  -   900,000 

 
 .1464 

 
 400,001 - 500,000 

 
 .1567  900,001  - 1,000,000 

 
 .1451 

 
 
 For gross sales over 1,000,000 to the base value of  
  145,100 add .1176 times sales in excess of 1,000,000 
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 FURNITURE AND APPLIANCE STORES 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume Multiplier Sales Volume 

 
 Multiplier

 
 0 - 100,000  .2155  500,001  -   750,000 

 
 .1938 

 
 100,001 - 200,000  .2105  750,001  - 1,000,000 

 
 .1883 

 
 200,001 - 300,000  .2058  1,000,001  - 1,250,000 

 
 .1845 

 
 300,001 - 400,000  .2012  1,250,001  - 1,500,000 

 
 .1795 

 
 400,001 - 500,000  .1965  1,500,001  - 2,000,000 

 
 .1761 

 
 
 For gross sales over 2,000,000 to the base value of  
  352,200 add .1309 times sales in excess of 2,000,000 
 
 
 
  
 
 
 HARDWARE AND BUILDING MATERIALS 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume Multiplier Sales Volume 

 
 Multiplier

 
 0 - 100,000  .2146  500,001  -   750,000 

 
 .1859 

 
 100,001 - 200,000  .2083  750,001  - 1,000,000 

 
 .1805 

 
 200,001 - 300,000  .2020  1,000,001  - 1,250,000 

 
 .1754 

 
 300,001 - 400,000  .1969  1,250,001  - 1,500,000 

 
 .1706 

 
 400,001 - 500,000  .1912  1,500,001  - 2,000,000 

 
 .1661 

 
 
 For gross sales over 2,000,000 to the base value of  
  332,200 add .1159 times sales in excess of 2,000,000 
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 HOBBY AND CRAFT STORES 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume 

 
 Multiplier Sales Volume

 
 Multiplier

 
 0 - 100,000 

 
 .1109  500,001  -   600,000 

 
 .1009 

 
 100,001 - 200,000 

 
 .1086  600,001  -   700,000 

 
 .0989 

 
 200,001 - 300,000 

 
 .1065  700,001  -   800,000 

 
 .0961 

 
 300,001 - 400,000 

 
 .1043  800,001  -   900,000 

 
 .0943 

 
 400,001 - 500,000 

 
 .1021  900,001  - 1,000,000 

 
 .0926 

 
 
 For gross sales over 1,000,000 to the base value of  
 92,600 add .0716 times sales in excess of 1,000,000 
 
 
 
  
 
 
 JEWELRY STORES 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume 

 
 Multiplier Sales Volume

 
 Multiplier

 
 0 - 100,000 

 
 .4237  500,001 -  600,000  

 
 .3571 

 
 100,001 - 200,000 

 
 .4098  600,001 -   750,000 

 
 .3472 

 
 200,001 - 300,000 

 
 .3968  750,001 - 1,000,000 

 
 .3344 

 
 300,001 - 400,000 

 
 .3831  1,000,001 - 1,250,000 

 
 .3226 

 
 400,001 - 500,000 

 
 .3690  1,250,001 - 1,500,000 

 
 .3115 

 
 
 For gross sales over 1,500,000 to the base value of  
  467,250 add .1996 times sales in excess of 1,500,000 
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 LIQUOR STORES 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume Multiplier Sales Volume 

 
 Multiplier

 
 0 - 100,000  .1095  500,001  -   600,000 

 
 .1000 

 
 100,001 - 200,000  .1073  600,001  -   700,000 

 
 .0980 

 
 200,001 - 300,000  .1052  700,001  -   800,000 

 
 .0962 

 
 300,001 - 400,000  .1031  800,001  -   900,000 

 
 .0935 

 
 400,001 - 500,000  .1012  900,001  - 1,000,000 

 
 .0917 

 
 
 For gross sales over 1,000,000 to the base value of  
  91,700 add .0714 times sales in excess of 1,000,000 
 
 
 
  
 
 
 MOTORCYCLE DEALERSHIPS 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume Multiplier Sales Volume 

 
 Multiplier

 
 0 - 125,000  .1427  750,001 - 1,000,000 

 
 .1294 

 
 125,001 - 250,000  .1397  1,000,001 - 1,250,000 

 
 .1269 

 
 250,001 - 375,000  .1366  1,250,001 - 1,500,000 

 
 .1232 

 
 375,001 - 500,000  .1339  1,500,001 - 1,750,000 

 
 .1209 

 
 500,001 - 750,000  .1309  1,750,001 - 2,000,000 

 
 .1186 

 
 
 For gross sales over 2,000,000 to the base value of  
   237,200 add .0905 times sales in excess of 2,000,000 
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 OFFICE SUPPLY STORES 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume 

 
 Multiplier Sales Volume

 
 Multiplier

 
 0 - 100,000 

 
 .0930  500,001  -   600,000 

 
 .0847 

 
 100,001 - 200,000 

 
 .0912  600,001  -   700,000 

 
 .0830 

 
 200,001 - 300,000 

 
 .0893  700,001  -   800,000 

 
 .0806 

 
 300,001 - 400,000 

 
 .0875  800,001  -   900,000 

 
 .0791 

 
 400,001 - 500,000 

 
 .0857  900,001  - 1,000,000 

 
 .0777 

 
 
 For gross sales over 1,000,000 to the base value of  
 77,700 add .0601 times sales in excess of 1,000,000 
 
 
 
  
 
 
 PIZZA PARLORS 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume 

 
 Multiplier Sales Volume

 
 Multiplier

 
 0 - 100,000 

 
 .0228  500,001  -   600,000 

 
 .0214 

 
 100,001 - 200,000 

 
 .0225  600,001  -   700,000 

 
 .0210 

 
 200,001 - 300,000 

 
 .0222  700,001  -   800,000 

 
 .0208 

 
 300,001 - 400,000 

 
 .0219  800,001  -   900,000 

 
 .0204 

 
 400,001 - 500,000 

 
 .0216  900,001  - 1,000,000 

 
 .0202 

 
 
 For gross sales over 1,000,000 to the base value of  
 20,200 add .0167 times sales in excess of 1,000,000 
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 RESTAURANTS, FAMILY, SINGLE OWNED 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume Multiplier Sales Volume 

 
 Multiplier

 
 0 - 100,000  .0228  500,001  -   600,000 

 
 .0214 

 
 100,001 - 200,000  .0225  600,001  -   700,000 

 
 .0210 

 
 200,001 - 300,000  .0222  700,001  -   800,000 

 
 .0208 

 
 300,001 - 400,000  .0219  800,001  -   900,000 

 
 .0204 

 
 400,001 - 500,000  .0216  900,001  - 1,000,000 

 
 .0202 

 
 
 For gross sales over 1,000,000 to the base value of  
 20,200 add .0167 times sales in excess of 1,000,000 
 
 
 
  
 
 
 RESTAURANTS, FAMILY, CHAIN OR FRANCHISE 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume Multiplier Sales Volume 

 
 Multiplier

 
 0 - 100,000  .0228  500,001  -   600,000 

 
 .0214 

 
 100,001 - 200,000  .0225  600,001  -   700,000 

 
 .0210 

 
 200,001 - 300,000  .0222  700,001  -   800,000 

 
 .0208 

 
 300,001 - 400,000  .0219  800,001  -   900,000 

 
 .0204 

 
 400,001 - 500,000  .0216  900,001  - 1,000,000 

 
 .0202 

 
 
 For gross sales over 1,000,000 to the base value of  
 20,200 add .0167 times sales in excess of 1,000,000 
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 SERVICE STATIONS 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume 

 
 Multiplier Sales Volume

 
 Multiplier

 
 0 - 100,000 

 
 .0275  500,001  -   600,000 

 
 .0258 

 
 100,001 - 200,000 

 
 .0271  600,001  -   700,000 

 
 .0253 

 
 200,001 - 300,000 

 
 .0267  700,001  -   800,000 

 
 .0250 

 
 300,001 - 400,000 

 
 .0264  800,001  -   900,000 

 
 .0245 

 
 400,001 - 500,000 

 
 .0260  900,001  - 1,000,000 

 
 .0243 

 
 
 For gross sales over 1,000,000 to the base value of  
 24,300 add .0201 times sales in excess of 1,000,000 
 
 
 
  
 
 
 SHOE STORES 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume 

 
 Multiplier Sales Volume

 
 Multiplier

 
 0 - 100,000 

 
 .2597  500,001  -   600,000 

 
 .2273 

 
 100,001 - 200,000 

 
 .2525  600,001  -   700,000 

 
 .2227 

 
 200,001 - 300,000 

 
 .2463  700,001  -   800,000 

 
 .2165 

 
 300,001 - 400,000 

 
 .2392  800,001  -   900,000 

 
 .2105 

 
 400,001 - 500,000 

 
 .2336  900,001  - 1,000,000 

 
 .2049 

 
 
 For gross sales over 1,000,000 to the base value of  
  204,900 add .1471 times sales in excess of 1,000,000 
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 SPORTING GOODS STORES 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume Multiplier Sales Volume 

 
 Multiplier

 
 0 - 100,000  .1792  500,001  -   600,000 

 
 .1631 

 
 100,001 - 200,000  .1757  600,001  -   700,000 

 
 .1600 

 
 200,001 - 300,000  .1721  700,001  -   800,000 

 
 .1553 

 
 300,001 - 400,000  .1686  800,001  -   900,000 

 
 .1524 

 
 400,001 - 500,000  .1650  900,001  - 1,000,000 

 
 .1497 

 
 
 For gross sales over 1,000,000 to the base value of  
  149,700 add .1157 times sales in excess of 1,000,000 
 
 
 
  
 
 
 SUPERMARKET 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume Multiplier Sales Volume 

 
 Multiplier

 
 0  -   200,000  .0707  1,000,001 - 1,250,000 

 
 .0649 

 
 200,001  -   400,000  .0693  1,250,001 - 1,500,000 

 
 .0637 

 
 400,001  -   600,000  .0681  1,500,001 - 2,000,000 

 
 .0624 

 
 600,001  -   800,000  .0669  2,000,001 - 2,500,000 

 
 .0613 

 
 800,001  - 1,000,000  .0656  2,500,001 - 3,000,000 

 
 .0601 

 
 
 For gross sales over 3,000,000 to the base value of  
  180,300 add .0474 times sales in excess of 3,000,000 
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 TIRE STORES 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume 

 
 Multiplier Sales Volume

 
 Multiplier

 
 0 - 100,000 

 
 .2024  500,001  -   600,000 

 
 .1815 

 
 100,001 - 200,000 

 
 .1980  600,001  -   700,000 

 
 .1761 

 
 200,001 - 300,000 

 
 .1934  700,001  -   800,000 

 
 .1712 

 
 300,001 - 400,000 

 
 .1883  800,001  -   900,000 

 
 .1681 

 
 400,001 - 500,000 

 
 .1842  900,001  - 1,000,000 

 
 .1634 

 
 
 For gross sales over 1,000,000 to the base value of  
  163,400 add .1218 times sales in excess of 1,000,000 
 
 
 
  
 
 
 VARIETY AND TOY STORES 
 
 
 
 Inventory Turnover Multipliers 
 
 

 
 Sales Volume 

 
 Multiplier Sales Volume

 
 Multiplier

 
 0 - 100,000 

 
 .2500  500,001  -   600,000 

 
 .2183 

 
 100,001 - 200,000 

 
 .2433  600,001  -   700,000 

 
 .2141 

 
 200,001 - 300,000 

 
 .2370  700,001  -   800,000 

 
 .2083 

 
 300,001 - 400,000 

 
 .2304  800,001  -   900,000 

 
 .2024 

 
 400,001 - 500,000 

 
 .2247  900,001  - 1,000,000 

 
 .1972 

 
 
 For gross sales over 1,000,000 to the base value of  
  197,200 add .1414 times sales in excess of 1,000,000 
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 MISCELLANEOUS STORES 
 
 
 Non-Store Retailers 
 
 
 
Definition:  Establishments primarily engaged in retail product sales by means of automatic or 
coin-operated vending machines. These are generally located on the premises of other 
businesses.  The line of such products includes, but is not limited to, candy, nuts, confectionery 
and other snacks, sandwiches, ice cream, milk, soft drinks, tobacco products, and novelties. 
 
Valuation:  Due to the wide range of establishments found in this class, no standard 
characteristics or special problems are readily identifiable.  All such businesses should consist  
of both inventory and fixed assets though not always in equal amounts. 
 
Note: Application of the following multipliers to gross sales will result in a fair indication of 
inventory value.  Addition must be made for FF&E. 
 
 
 
 

 
 Sales Volume Multiplier Sales Volume 

 
 Multiplier

 
 0 - 100  .1047  500,001  -   600

 
 .0972

 
 100,001 - 200  .1031  600,001  -   700

 
 .0952

 
 200,001 - 300  .1013  700,001  -   800

 
 .0935

 
 300,001 - 400  .0997  800,001  -   900

 
 .0926

 
 400,001 - 500  .0979  900,001  - 1,000

 
 .0908

 
 
 For gross sales over 1,000,000 to the base value of  
 90,800 add .0736 times sales in excess of 1,000,000 
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 MISCELLANEOUS STORES 
 
 
 Durable Goods Retailers 
 
 
 
Definition:  This classification may be used to value stores selling a wide range of products that 
do not fit the other categories of this guide.  Such products must be durable, long-lived items, 
that will not readily lose all value or be consumed.  This will include most second-hand 
merchandise and a wide range of such new products as eyeglasses, tombstones, religious 
goods, etc. 
 
Valuation:  Due to the wide range of establishments found in this class, no standard 
characteristics or problems present themselves.  All should consist of both inventory and fixed 
assets, though not always in equal amounts. 
 
Note:  Application of the following multipliers to gross sales will result in a fair indication of 
inventory value.  Addition must be made for FF&E. 
 
 
 
 

 
Sales Volume 

 
Multiplier Sales Volume

 
Multiplier

 
0 - 100,000 

 
.1748 500,001  -   600,000 

 
.1572 

 
100,001 - 200,000 

 
.1709 600,001  -   700,000 

 
.1527 

 
200,001 - 300,000 

 
.1672 700,001  -   800,000 

 
.1497 

 
300,001 - 400,000 

 
.1631 800,001  -   900,000 

 
.1456 

 
400,001 - 500,000 

 
.1592 900,001  - 1,000,000 

 
.1429 

 
 
 For gross sales over 1,000,000 to the base value of 
   142,900 add .1063 times sales in excess of 1,000,000 
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 MISCELLANEOUS STORES 
 
 
 Non-Durable Goods Retailers 
 
 
 
Definition:  This category covers a wide variety of establishments not classified elsewhere in 
this guide.  Non-durable goods are highly perishable, easily consumed goods.  Examples are 
heating fuels such as wood, coal, natural or liquefied gas, fuel oil, etc.  Other products such as 
ice or newspapers are also good examples. 
 
Valuation:  Due to the wide range of establishments found in this class, no standard 
characteristics or problems present themselves.  All should consist of both inventory and fixed 
assets, though not always in equal amounts. 
 
Note:  Application of the following multipliers to gross sales will result in a fair indication of 
inventory value.  Addition must be made for FF&E. 
 
 
 
 

 
Sales Volume Multiplier Sales Volume

 
Multiplier

 
0 - 100,000 .0916 500,001  -   600,000 

 
.0847 

 
100,001 - 200,000 .0900 600,001  -   700,000 

 
.0830 

 
200,001 - 300,000 .0885 700,001  -   800,000 

 
.0814 

 
300,001 - 400,000 .0870 800,001  -   900,000 

 
.0799 

 
400,001 - 500,000 .0855 900,001  - 1,000,000 

 
.0791 

 
 
 For gross sales over 1,000,000 to the base value of 
  79,100 add .0641 times sales in excess of 1,000,000 
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 Commercial Personal Property 
 Depreciation Schedules 
 
 Use of Commercial Personal Property Depreciation Tables 
 
 
The depreciation schedules found herein are recommended for use by the Assessment 
Coordination Department in conjunction with the Commercial Personal Property Assessment 
forms approved by this department. 
 
Selection of a schedule may be based on assessment by overall category, business or industry 
type, or on a per-item basis.  Once a particular schedule is selected, a remaining economic life 
percentage (REL%, or percent good) is determined by moving downward in the appropriate 
column to the line representing the age of the asset or group of assets.  This REL% should then 
be multiplied against the asset cost (historic, acquisition, or original) that reflects all expenses 
necessary to bring the asset to productive capacity.  Such costs and expenses should include 
purchase price, freight, installation, etc.  This multiplication process will result in the value of the 
subject asset. 
 
Note: Any specific item not listed in the indices accompanying these schedules should 
be depreciated according to its actual productive life (Total Economic Life), also referred 
to as engineering life, using the appropriate life schedule.  If no schedule is found for a 
particular life, a REL% may be determined by interpolating between the two nearest schedules. 
  
Assets no longer in production but retained by the owner may be valued at 5% to 10% of 
acquisition cost.  If such assets are returned to production, they should be valued accordingly. 
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 Listing of Recommended Depreciable Fixed Asset Lives 
 Basic Personal Property Categories 
 
 
The following general categories of personal property may be depreciated according to the 
schedule listed. 
 
Property Category                Use 

Schedule 
 
Vehicles         8 
 
Furniture & Fixtures 

Industrial - See Specific Schedules 
   Office        10 

Retail        12 
 
Machinery & Equipment 

Industrial - See Specific Schedules 
Office & Retail 

Electronic       6 
Electronic/Mechanical      8 
Non-Electronic, Office     10 
Non-Electronic, Retail     12 
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 Listing of Recommended Depreciable Fixed Asset Lives 
 Retail, Wholesale, and Service Businesses 
 
 
   Business            Use 
Class or Type          Schedule 
 
Air Conditioning & Heating, Sales & Repair    10 
Apparel, Sales       12 
Appliance Sales & Repair      10 
Automobile Dealership      12 
Auto Parts, Sales       12 
Auto Repair & Body Shop      10 
 
Bakery        10 
Bar/Nightclub       10 
Barber/Beauty Shop       10 
Boat/Recreational Vehicle Sales     12 
Bookstore, New & Used      12 
 
Catalog Showroom & Sales      12 
Cement, Ready Mix Plant      16 

Portable Plant       10 
Truck Mounted      12 

Convenience Store       12 
 
Day Care Center/Preschool      10 
Department Store       12 
Discount Store       12 
Drug Store        12 
Dry Cleaner        10 
 
Electronics, Sales & Repair      12 
 
Fabric/Drapery Sales       12 
Farm Equipment/Implement Dealership    12 
Farm Supply & Feed       12 
Fast Food Restaurant      10 
Financial Institution       10 
Floor Covering, Sales      12 
Florist & Gift        12 
Funeral Home/Mortuary      12 
Furniture Sales       12 
 
Garden Supply/Nursery      12 
Gift Sales        12 
 
Hardware/Building Material Sales     12 
Health & Specialty Food Sales     12 
Health Club        10 
Hobby & Craft Sales       12 
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 Listing of Recommended Depreciable Fixed Asset Lives 
 Retail, Wholesale, and Service Businesses 
 
 
   Business               Use 
Class or Type         Schedule 
 
Hospital Furnishings & Equipment, General   10 

Specialized Equipment      6 
Hotel Furnishings & Equipment     10 
 
Janitorial Service Equipment     10 
Jewelry Sales       12 
 
Laundry Equipment       10 
Liquor/Package Store      12 
 
Meat Market/Butcher Shop      10 
Mobile Home Dealership      12 
Motel         10 
Motorcycle/Recreational Vehicle Dealership    12 
 
Newspaper (Printing & Publishing)     12 

Computerized Equipment      6 
Nursing Home/Convalescent Center     10 
 
Office Furniture & Equipment Sales     12 
Office Supply, Sales       12 
Office, Commercial, Furniture & Fixtures     10 

Electronic\Special Equipment      6 
Office, Medical, Furniture & Fixtures     10 

Electronic/Special Equipment      6 
 
Pawn Shop        12 
Pet Shop        10 
Petroleum, Wholesale/Bulk Distribution    16 
Petroleum Products, Retail Sales     12 
Photographic Equipment, Retail Sales    12 
Photographic Processing Service Equipment   10 
Plumbing Supply       12 
Poultry Production Equipment      8 
Propane/Butane/Liquid Gas Distribution    16 
 
Radio/Television, Repair      10 
Radio/Television, Sales      12 
Record/Tape/Compact Disc Sales     12 
Rental Store, General       8 
Repair Shop, Miscellaneous      12 
Restaurant Furniture, Fixtures, & Equipment   12 
Retail Trade, General, Fixtures & Equipment   12 
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 Listing of Recommended Depreciable Fixed Asset Lives 
 Retail, Wholesale, and Service Businesses 
 
 
   Business               Use 
Class or Type         Schedule 
 
 
Service Businesses, General 

Furniture, Fixtures, & Equipment    10 
Service Station/Garage      10 
Shoe Store        12 
Sporting & Athletic Good Sales     12 
Supermarket/Grocery, General     12 
 
Tire/Rubber Sales       12 
Tobacco Sales       12 
 
Variety/Toy        12 
 
Wholesale Trade Fixtures & Equipment    12 
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 Listing of Recommended Depreciable Fixed Asset Lives 
 Industrial Groups 
 
 
  Industry        Use 
Class or Type           Schedule 
 
Apparel & Textile Manufacture     10 
Asphalt Plants & Equipment 

Portable       10 
Stationary       12 

 
Bakery & Confectionery Production     12 
Boat Manufacture       12 

Molds         6 
Bottling, Soft Drink & Other      12 
 
Cannery/Frozen Food Production     12 
Cement Manufacture       20 
Chemical Production       12 
Clay Products Manufacture      16 
Concrete/Masonry Products Manufacture    16 
Cotton Gin        16 
 
Dairy Products Process & Manufacture    12 
 
Electrical Equipment Manufacture     12 
Electronic Equipment Manufacture     10 
 
Fabricated Metal Products      12 

Special Equipment       6 
Food & Beverage Production     12 

Special Equipment       6 
Furniture Manufacture      12 
 
Glass & Glass Products Manufacture    16 

Special Equipment       6 
Grain & Feed Mill Products Manufacture    20 
Gypsum Products Manufacture     16 
 
Hatchery Equipment       10 
 
Ice Plant        10 
 
Leather, Shoe, & Leather Products Manufacture   10 
Lighting Products Manufacture     12 
Logging & Timber Equipment      6 
Logging & Timber Mill - See Sawmill 
 
Machinery Manufacture, General     12 
Meat Packing & Processing      12 
Metal Products Manufacture, Miscellaneous   12 
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 Listing of Recommended Depreciable Fixed Asset Lives 
 Industrial Groups 
 
 
  Industry        Use 
Class or Type         Schedule 
 
Metals Production 

Non-Steel Products      16 
Primary Steel Production     20 
Steel Products      16 
Special Equipment       6 

Metalworking Machinery Manufacture    12 
Computer Controlled       6 

Mining & Quarrying       12 
Miscellaneous Consumer Products Manufacture   12 
 
Optical Products Manufacture     10 
 
Paint & Varnish Manufacture     12 
Paper & Pulp Manufacture      16 
Paper Products Manufacture     12 
Plastics Manufacture       12 
Plastic Products Manufacture     12 

Special Equipment       6 
Poultry Processing & Products Manufacture   12 
 
Rubber Products Manufacture     12 

Special Equipment       6 
 
Sawmill & Wood Processing 

Permanent       12 
Portable       10 

Stone Products Manufacture     16 
Textile Products Manufacture     12 
 
Vegetable Oil & Products Manufacture    16 
 
Winery        12 
Wire Products Manufacture      16 
Wood Products Manufacture     12 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 
 Listing of Recommended Depreciable Equipment Lives 
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 Itemized Fixed Asset Listings per Commercial Group 
 Fixed Asset       Use 
Class or Type          Schedule 
Agricultural Machinery & Equipment     10 
Alarm Systems        6 
Amusement & Theme Park 

Miniature Golf Course     10 
Resort Equipment      10 
Rides        12 
Roller Rink       10 
Shuttle Cars       10 
Ticket Dispenser       6 
Other Equipment      12 

Amusement Equipment & Machines 
Cue Rack & Sticks       6 
Golf Cart       12 
Golf Equipment      10 
Gymnasium Equipment     12 
Pinball Machine       8 
Pool/Billiard Table, Coin Operated     8 
Pool/Billiard Table, Non-coin     10 
Table Tennis/Ping Pong     10 
Tennis Equipment      10 
Video Game        5 
Other Amusement Devices      8 

Apartment Furniture & Appliances     10 
Automobile Service & Repair 

Align & Balance Equipment      8 
Automotive Tools       8 
Brake Drum Equipment     12 
Electronic Testing & Tune Up      8 
Jack, Manual/Hydraulic     12 
Lubrication System & Equipment     8 
Tire Changer       12 
Tire Rack, Portable      10 
Valve Grinder       12 
Wheel Bearing Packer      8 
Wrecking & Towing Equipment    12 
Other Service Equipment     10 
See Also: Gasoline 

Bar Equipment: See Restaurant Equipment 
Billboards/Signs       16 
Bins         10 
Blowers        12 
Boat Dock, Fixed or Floating      10 
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 Listing of Recommended Depreciable Equipment Lives 
 Itemized Fixed Asset Listings per Commercial Group 
 Fixed Asset       Use 
Class or Type          Schedule 
Boiler, 

Commercial       12 
Industrial       20 

Bottling Equipment       12 
Bowling Alley Equipment & Machinery    10 
Buildings, Portable       10 
Butane & Propane Tanks      12 
Car Wash Equipment 

Automatic (Drive Through)      8 
Coin Operated      10 
Non-coin       12 

Cold Storage & Icemaking Equipment    12 
Communications Equipment 

Cellular Phone       5 
Facsimile (FAX) Machine      6 
Intercom System       8 
Radio Equipment       6 
Switchboard/Telephone System     6 
Other Communication Equipment     6 

Computers & Data Processing Equipment     5 
Construction & Contracting Equipment 

Air Compressor      12 
Barricade/Warning Device      3 
Chain Hoist       12 
Compressor       12 
Conveyor       10 
Crane        12 
Crusher       16 
Ditcher       16 
Drag Line       20 
Drill         8 
Excavator       16 
Gas Tank, Portable       8 
Generator       12 
Grader       16 
Grinder       12 
Hand Tools        6 
Heater, Portable       8 
Jack        12 
Painting Equipment       8 
Riveting Machine      12 
Roofing Equipment      12 
Sander        8 
Saw         8  
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 Listing of Recommended Depreciable Equipment Lives 
 Itemized Fixed Asset Listings per Commercial Group 
 Fixed Asset       Use 
Class or Type          Schedule 
Construction & Contracting Equipment(Continued) 

Spray Gun        8 
Steam Cleaning System     12 
Stripper       12 
Welder       12 
See Also: Industrial Equipment 

Copier: See Office Equipment 
Dairy Equipment       10 
Dance Studio Fixtures & Equipment     10 
Data Processing Equipment, All Types     5 
Drilling Equipment       12 
Electrical & Lighting       10 
Environmental Equipment      10 
Fans & Ventilation Equipment     10 
Fork Lift & Material Handling Equipment    12 
Gasoline 

Pumps & Dispenser Equipment     8 
Storage Tanks      12 

Grain Elevator Equipment 
Machinery       12 
Tanks        20 
Other Milling Equipment     20 
See Also: Industrial Equipment 

Hot Water Tank       12 
Hotel & Motel Equipment 

Blinds, Shades, & Draperies     10 
Carts, Maid & Utility      10 
Dressers & Mirrors      10 
Housekeeping Equipment     12 
Ice Machine       12 
Kitchen Appliances      10 
Lamps       10 
Laundry Equipment: See Laundry Equipment 
Linens        3 
Lobby Furniture      10 
Room Furniture      10 
Swimming Pool Equipment     10 
Other Fixtures & Equipment     10 

Industrial Machinery & Equipment, General 
Blast Furnace       12 
Boiler        16 
Computer Numerically Controlled (CNC) Eqpt.   8 
Conveyor       12 
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 Listing of Recommended Depreciable Equipment Lives 
 Itemized Fixed Asset Listings per Commercial Group 
 Fixed Asset       Use 
Class or Type          Schedule 
Industrial Machinery & Equipment, General(Continued) 

Cooling Rack or Tower     12 
Crane        12 
Dies & Jigs        3 
Exhaust System      12 
Flume        12 
Generator       12 
Hoists & Lifts       12 
Holding Tank       12 
Hydraulic System       8 
Incinerator       12 
Kilns, Dry & Tunnel      12 
Material Handling Equipment     12 
Molds         3 
Motors, Diesel, Electric, & Gasoline     8 
Overhead Pulley Tracks & Lifts    12 
Packaging Machinery      12 
Painting Equipment       8 
Pallet, Metal        8 
Pallet, Wood        3 
Patterns        3 
Piping        12 
Robotics Equipment (Excluding Computer)   10 
Rotary Press       12 
Scales       10 
Scoring Equipment      10 
Scrapers       16 
Screens       16 
Sewing Machine      12 
Sheeter & Molder      12 
Smelter Equipment      12 
Specialized Process Machinery, Heavy   16 
Specialized Process Machinery, Medium   12 
Specialized Process Machinery, High-Tech   10 
Steam Lines & Boilers     12 
Tools, Miscellaneous       6 
Turbines       12 
Washer Extractor      12 
Other Industrial Equipment, Use Appropriate 

Industrial Class Life 
See Also: Construction & Contracting 
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 Listing of Recommended Depreciable Equipment Lives 
 Itemized Fixed Asset Listings per Commercial Group 
 Fixed Asset       Use 
Class or Type          Schedule 
Janitorial Equipment 

Buffer, Floor        8 
Cleaning/Polishing Equipment    10 
Power Sweeper       8 
Vacuum Cleaner      10 

Laundry Equipment 
Bleach & Detergent Dispenser     8 
Clothes Dryer        8 
Coin Changer        6 
Dry Cleaning Machine, Coin-operated    8 
Dry Cleaning Machine, Manual    12 
Finisher/Iron Press      12 
Hangar Rack       10 
Iron/Press       10 
Washer, Coin Operated      8 
Washer, Manual Operated     10 

Lockers        10 
Machine Shop Equipment 

Computer Numerically Controlled (CNC) Eqpt.   8 
Dies & Jigs         3 
Drill Press       12 
Grinder       12 
Hand Tools        6 
Lathe        12 
Metal Fabrication Equipment     12 
Metal Working Equipment     12 
Molds         6 
Valve Grinder       12 
Vise        12 
Other Equipment      12 
See Also: Construction & Contracting and Industrial 

Medical Equipment 
Chiropractic Furnishings & Equipment   12 
Dental Equipment & Furnishings    12 
Equipment, Miscellaneous     10 
Examination Room Furniture & Equipment   12 
Instruments, Miscellaneous     12 
Optical Equipment      12 
Sterilizer       12 
Supply Cabinet      10 
X-Ray Equipment      10 
Veterinary Equipment     10 
Other Medical Furnishings & Equipment   12 
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 Listing of Recommended Depreciable Equipment Lives 
 Itemized Fixed Asset Listings per Commercial Group 
 Fixed Asset       Use 
Class or Type          Schedule 
Office Furniture & Equipment 

Accounting & Adding Machines, Calculators,   6 
Chairs, Couches, Desks, Tables    10 
Computers & Data Processing Equipment    5 
Copiers & Duplicators      6 
Dividers, Room      12 
Facsimile (FAX) Machine      6 
File & Storage Cabinets     12 
Typewriter        6 
Other Equipment      6-8 
Other Furniture & Fixtures     10 

Photographic Equipment 
Automatic Film Processing Machine     8 
Cameras & Lenses      10 
Darkroom Equipment     12 
Enlargers       10 
Manual Developing Equipment    10 
Projection Equipment     12 
Proof Boxes       12 
Other Photographic Equipment    10 

Professional Libraries       6 
Professional & Scientific Instruments 

Centrifuge        8 
Electronic Testing Equipment      8 
Lenses       10 
Micrometer       12 
Oscilloscope        8 
Remote Equipment      10 
Research Equipment       6 
Scientific Instruments      6 
Other Instruments      10 
Other Lab Equipment, Electronic     8 
Other Lab Equipment, Non-electronic   10 

Printing & Publishing 
Printing Presses, Electronic     12 
Printing Presses, Non-electronic    12 

Pumps - Air, Fuel, & Water       8 
Radio & Television Broadcasting 

Radio Towers       16 
Recording Studio Equipment      8 
Transmission Equipment     10 
Other Equipment      12 

Refrigeration Equipment      12 
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 Listing of Recommended Depreciable Equipment Lives 
 Itemized Fixed Asset Listings per Commercial Group 
 Fixed Asset       Use 
Class or Type          Schedule 
Restaurant Equipment 

Back Bar       10 
Bar Sink       10 
Blender        8 
Booths       10 
Broiler, Charcoal or Gas     12 
Bun Warmer       12 
Butcher Block or Table     10 
Coffee Maker or Urn      10 
Cold Drink Machine       8 
Counter & Stools      10 
Deep Frying Equipment     12 
Dishwasher       10 
Drink Dispenser      10 
Food Warmer       12 
Food Preparation Equipment     12 
Free Standing Sink      10 
Freeze or Slush Machine     10 
Glasswasher w/ Motorized Brush    10 
Griddle, Electric or Gas     12 
Grill        12 
Ice Machine       12 
Ice Cream Machine      12 
Meat Locker       12 
Microwave Oven      10 
Mixer        12 
Oven        12 
Peeler, Potato or Vegetable     12 
Pie or Pizza Roller      12 
Pizza Oven       12 
Popcorn Maker      12 
Pots & Pans        5 
Preparation Table      10 
Reach-in Cooler      10 
Revolving Roaster      12 
Silverware        3 
Slicer        10 
Snack Bar Equipment     10 
Soda Fountain w/ Sink     10 
Steam or Serving Table & Pans    10 
Stove Hood, Vent, & Fan     12 
Stove, Electric or Gas     12 
Tables & Chairs      10 
Toaster       10 
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 Listing of Recommended Depreciable Equipment Lives 
 Itemized Fixed Asset Listings per Commercial Group 
 Fixed Asset       Use 
Class or Type          Schedule 
Restaurant Equipment(Continued) 

Trays         8 
Utensils        3 
Waffle Iron       12 
Warmer       12 
See Also: Retail Trade Fixtures & Equipment 

Retail Trade Fixtures & Equipment 
Apparel Rack       12 
Cabinets & Shelves      12 
Cash Box       10 
Cash Register, Electric      8 
Cash Register, Electronic      6 
Cash Register, Manual     10 
Checkout Counter      12 
Computerized Checkout Equipment     8 
Credit Card Imprinter & Electronic Check    8 
Display Counter      12 
Display Case, Floor, Rack, or Wall    10 
Display & Sales Equipment, General   12 
Hand Cart or Dolly      12 
Hanging Rack       10 
Hangars        3 
Music System        8 
Mirror, Security & Other      8 
Partitions       12 
Planter       10 
Plants, Artificial or Living      3 
Public Address System     10 
Safe        16 
Scales        8 
Shelving       16 
Showcase       10 
Other Retail Furniture & Fixtures    12 
Other Retail Machinery & Equipment    10 

Seating, Auditorium       10 
Service Station Equipment: See Automobile Repair 
Shipping & Warehouse Equipment     12 
Shoe Repair Machinery & Equipment    12 
Shop Maintenance Equipment     12 
Sports & Recreation Equipment     10 
Supermarket & Grocery 

Computerized Checkout Equipment     8 
Dairy Case       10 
Frozen Food Case      10 
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 Listing of Recommended Depreciable Equipment Lives 
 Itemized Fixed Asset Listings per Commercial Group 
 Fixed Asset        Use 
Class or Type          Schedule 
Supermarket & Grocery(Continued) 

Meat Case       10 
Meat Locker       12 
Meat or Produce Scales      8 
Produce Case      12 
Rack, Bread or Display     10 
Shopping Cart       6 
See Also: Retail Trade Fixtures & Equipment 

Tanks         12 
Tanning Salon Equipment      10 
Theater Equipment & Seating     10 
Tires, Retail Sales & Recapping: See Automobile Repair  
Vehicles         8 
Vending Machines 

All Coin Operated       8 
Coin Changer        6 
Non-coin operated      10 

Video Rental, Video Tapes & Players     5 
Water Softening Equipment      12 
Woodworking Equipment      12 
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 COMMERCIAL PERSONAL PROPERTY 
 Depreciation Schedules 
 
 Remaining Life Percent 

 
Schedule 

Age 

 
 

3 

 
 

5 

 
 

6
 

8
 

10
 

12
 

16
 

20

 
 

25 

 
 

30 
 

Schedule 
Age 

1 
 
.55 

 
.73 

 
.78 .87 .89 .91 .93 .94 

 
.96 

 
.96 1  

2 
 
.30 

 
.53 

 
.60 .71 .82 .85 .88 .88 

 
.91 

 
.93 2  

3 
 
.10 

 
.39 

 
.48 .59 .75 .79 .84 .85 

 
.87 

 
.89 3  

4 
 

 
 
.24 

 
.35 .50 .68 .73 .79 .81 

 
.84 

 
.87 4  

5 
 

 
 
.10 

 
.23 .42 .61 .67 .75 .78 

 
.81 

 
.84 5  

6 
 

 
 

 
 
.10 .33 .53 .61 .70 .74 

 
.79 

 
.82 6  

7 
 

 
 

 
 

 .24 .46 .55 .66 .71 
 
.76 

 
.80 7  

8 
 

 
 

 
 

 .15 .39 .49 .61 .67 
 
.73 

 
.77 8  

9 
 

 
 

 
 

  .32 .43 .57 .64 
 
.70 

 
.75 9  

10 
 

 
 

 
 

  .25 .37 .52 .60 
 
.67 

 
.73 10  

11 
 

 
 

 
 

   .31 .48 .57 
 
.64 

 
.70 11  

12 
 

 
 

 
 

   .25 .43 .53 
 
.62 

 
.68 12  

13 
 

 
 

 
 

    .39 .50 
 
.59 

 
.65 13  

14 
 

 
 

 
 

    .34 .46 
 
.56 

 
.63 14  

15 
 

 
 

 
 

    .30 .43 
 
.53 

 
.61 15  

16 
 

 
 

 
 

    .25 .39 
 
.50 

 
.58 16  

17 
 

 
 

 
 

     .36 
 
.48 

 
.56 17  

18 
 

 
 

 
 

     .32 
 
.45 

 
.53 18  

19 
 

 
 

 
 

     .29 
 
.42 

 
.51 19  

20 
 

 
 

 
 

     .25 
 
.39 

 
.49 20  

21 
 

 
 

 
 

      
 
.36 

 
.46 21  

22 
 

 
 

 
 

      
 
.33 

 
.44 22  

23 
 

 
 

 
 

      
 
.31 

 
.42 23  

24 
 

 
 

 
 

      
 
.28 

 
.39 24  

25 
 

 
 

 
 

      
 
.25 

 
.37 25  

26 
 

 
 

 
 

      
 

 
 
.34 26  

27 
 

 
 

 
 

      
 

 
 
.32 27  

28 
 

 
 

 
 

      
 

 
 
.30 28  

29 
 

 
 

 
 

      
 

 
 
.27 29  

30 
 

 
 

 
 

      
 

 
 
.25 30 




